Full NAME
Birth date:

Day/Month/Year

Languages:

Japanese – native, English – business
Nationality:

Japanese

Resides:

Shibuya Minami Tokyu Bldg. 14F
                                    3-12-18 Shibuya, Shibuya-ku, Tokyo, Japan 150-0002

Mobile Phone Number: 090-0000-0000
Home Phone Number: 03-4570-1500
Email: email@robertwalters.com
Mobile Email Address: email@robertwalters.com
Education:
Apr 1997 – Mar 2001
Kanto University

Bachelor of Economics
Qualifications:
· TOEIC 700 (2005)

· Systems Administrator Examination (2006)

Summary:

· 10 years of experience in direct solution sales for enterprise and public sectors. 

· 4 years of experience in overseas and domestic distributor sales

· Ability to design and develop services that satisfy client requirements.
· Experienced at managing project team members as a project leader.
Career History:

Sep 2008 – Present
(Company 1) Software Company Japan, Inc., Tokyo, Japan
US-based Software Company, specialising in enterprise IT security, employing approx 30,000 employees globally and 190 employees in Japan
Enterprise Sales Division
Sales Manager

· For enterprise and also government clients, proposed and directly sold security consulting services and products. 70% of sales were service-based and 30% were products.
· Continually obtained an annual contract from a large U.S-based manufacturing company, which is worth 2M US$ each year. 

· Other main customers include the major Pharmaceutical and Healthcare companies
· Awarded company annual achievement prize 5 times (2008, 2009, 2010, 2012, 2013).

· Managed a team of 8 including 7 Sales Executives/Account Managers and 1 support staff

Achievements:

· Achieved XXX million yen against 2008 Target of XXX million yen (Achieved 136%)

· Achieved XXX million yen against 2009 Target of XXX million yen (Achieved 116%)

· Achieved XXX million yen against 2009 Target of XXX million yen (Achieved 108%)

· Achieved XXX billion yen against 2010 Target of XXX billion yen (Achieved 92%)

· Achieved XXX million yen against 2011 Target of XXX million yen (Achieved 96%)

· Achieved XXX million yen against 2012 Target of XXX million yen (Achieved 100%)
· Achieved XXX million yen against 2013 Target of XXX million yen (Achieved 107%)
Apr 2005 – Aug 2008
(Company 2) Japanese Telecommunications Corporation, Tokyo, Japan
The 2nd largest telecommunications company in Japan offering both enterprise and residential products and services
Solution Development Consultant
· Established new service offerings for SMB market, which included data-center hosting and managed security services. 

· Undertook market research and lead a project team of 5 colleagues to determine new service offerings for SMB Market (June 2001 – Dec 2001).
· Achieved XXX million yen against 2005 Target of XXX million yen (Achieved 105%)
· Achieved XXX million yen against 2006 Target of XXX million yen (Achieved 101%)

· Achieved XXX million yen against 2007 Target of XXX million yen (Achieved 105%)
· Achieved XXX million yen against 2008 Target of XXX million yen (Achieved 90%)
Apr 2001 – Mar 2005
(Company 3) Foreign Telecommunications Corporation, Tokyo, Japan
U.K.-based telecommunications company which excels in offering international network services to multi-national corporations around the world
Direct Sales Division for Enterprise
Account Executive
· Introduced international network services to foreign multinational companies in the Tokyo area

· Won President’s Award for Customer Service in 2003 and 2004 
· Achieved XXX million yen against 2002 Target of XXX million yen (Achieved 89%)

· Achieved XXX million yen against 2003 Target of XXX million yen (Achieved 100%)
· Achieved XXX million yen against 2004 Target of XXX million yen (Achieved 99%)
